
Value of NDEDIC Membership 

As an active, voting member of NDEDIC, you will have significant influence on standards-related 

decisions that impact your company and the industry as a whole. You also will be among those most 

knowledgeable on how to reap the greatest benefit of electronic data interchange. 

Who Should Join? 

Recommended 
Members 

Opportunity 

Payers and Third Party Administrators 

Dental Vice 
President 

Drive business results by cultivating relationships and identify strategy 
for electronic channels. 

Operations 
Director 

Build knowledge of electronic standards, identify operational impact, and 
translate key learning into strategic and tactical solutions. 

Compliance 

Manager 

Build understanding on up-to-date HIPAA requirements and industry 

readiness. Receive information on how standards are evolving and being 
implemented by industry subject matter experts. 

Service Channel 
Consultant 

Opportunity to build relationships with Vendors and Dental Providers. 

Gain insight to current market trends, electronic capabilities, and 

implementation strategies. Improve knowledge of EDI by participating in 

NDEDIC committees. Use the knowledge gained to solve customer 

service issues and support employer's operational goals. 

Marketing 
Consultant 

Opportunity to identify joint marketing opportunities, gauge the 

industries marketing campaigns and build knowledge of the market 

focus. 

IT Managers 

Be on the forefront of new technology. Identify opportunities to drive 

technology solutions. Build relationships with Vendors and Dental 

Providers to increase awareness of business and technology 

opportunities. 

Business Analyst 
Opportunity to access market trends, gain insight on new products, 
features, enhancements and build relationships. 

Clearinghouses and Software Vendors 

Executive Vice 
President 

Drive business results by cultivating relationships and identify strategies 
for electronic channels. 

IT Director 

Be on the forefront of new technology. Identify opportunities to drive 

technology solutions. Build relationships with Payers and Dental Providers 

to increase awareness of business and technology opportunities. 

Sales Manager 
Opportunity to build relationships with Dental Practices, Providers, & 
Payers, access market trends and drive results. 

Product 

Coordination 
Administrator 

Opportunity to build relationships with Payers & Providers, gain 

understanding of new technology, and access market trends. 

Customer Opportunity to design and implement industry standards, build 



Value of NDEDIC Membership 

Specialist for 
eServices 

relationships with Service Providers and drive results. 

Marketing 

Communication 

Specialist 

Opportunity to build relationships with Dental Practices, Providers, & 
Payers, access market trends and drive results. 

Billing Services 

Business Manager 
Opportunity to build relationships with Vendors, Payers & Dental 
Practices, access market trends and drive recommendations. 

Marketing Manager 

Opportunity to expand outreach and network with Dental Practices, 

Providers, & Payers, access market trends and assist in the design and 
implementation of standards and procedures. 

IT Manager 
Understand technology improvements, be on the forefront of new 

technology and build relationships with Payers and Vendors. 

Dentist 

Dentist/Office 
Manager 

Learn about industry HIPAA requirements as related to electronic claims 

and transactions. Identify opportunities to decrease operational costs and 

increase efficiency with Billing and Front Desk operations. Build 

relationships with Dental Vendors & payers. 

Group Practice 

Administrator/DPM 
CFO 

Identify areas to leverage technology to improve collections performance 

and efficiency. Have an opportunity to provide feedback and shape the 

future of dental electronic transactions; eligibility, pre-determinations, 

claims, claim status, electronic funds transfer (EFT), electronic remittance 
advice (ERA) etc. 

Technology 
Consultant 

Learn about existing technology solutions. Identify opportunities to 

improve business results through technology. Build relationships with 
Vendor and payer IT partners. 

OTHERS: Consultants, Government Entity (Federal/State), Dental School, Non-Profit 
Organizations 

Business Manager 
Opportunity to build relationships, learn about new technology, gain 
access to market trends and drive results. 

Consultant 
Opportunity to build relationships, impact industry standards and 

procedures, improve technology understanding, and gain information to 

include in your educational materials for your client base. 

Administrator 
Opportunity to build relationships, learn about new technology, gain 
access to market trends and drive results 


